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Caravan finance is one of those topics that looks straightforward until you're sitting across from a dealer
or staring at a loan comparison table. There’s a particular kind of excitement that comes with deciding
to buy a caravan, the open road, the freedom to park wherever the view is best, the idea of home
travelling with you. Then you look at the numbers, and the excitement quietly evaporates. Caravan
loans aren’t complicated, but most buyers walk into the process without knowing the difference
between an advertised rate and what they’ll actually pay, or why two loans with identical interest rates
can end up costing thousands of dollars apart.

The right loan structure depends on your credit profile, the age of the van you're buying, how much
you're borrowing, and whether you want maximum flexibility or the lowest possible rate. The gap
between the cheapest option and the default option, whether that's dealer finance or the first bank you
call, can easily run to several thousand dollars over a five-year term. To illustrate: on a $50,000 loan, a
rate difference of just 2% compounds to roughly $2,700 in extra interest over five years, before fees are
even considered.

This guide walks through every moving part: loan types, how rates actually work in 2026, what lenders
check before approving you, real repayment numbers, and how to prepare a clean application.
Independent finance brokers can compare caravan loan options across dozens of lenders
simultaneously, which means you’re not locked into whatever one institution happens to offer that day.
Here’s what you need to know before you sign anything.

The main types of caravan finance available in Australia



Buyers typically have four main finance options: a secured personal loan, an unsecured personal loan,
dealer finance, or a chattel mortgage. Buying outright with cash is always an option too, though most
buyers require finance for all or part of the purchase. The right choice depends on your credit profile,
whether you want to own the caravan outright from day one, and how much flexibility you need in
repayments.

Secured personal loan: lower rates, higher stakes

A secured caravan loan uses the caravan itself as collateral. Because the lender holds security over an
asset, their risk is lower and they pass those savings on through reduced interest rates. Loan amounts
can reach up to $150,000, making this the most practical structure for larger purchases. The trade-off is
real: if repayments are missed, the lender has the legal right to repossess the caravan. This structure
works best for buyers with a solid credit profile who are purchasing a newer van that meets the lender’s
security criteria. This is the most common structure used by specialist caravan lenders in Australia.

Unsecured personal loan: flexibility at a cost

An unsecured loan requires no asset as security and no deposit upfront. You keep full control of the
caravan regardless of what happens with the loan, and approval is based on your income and credit
history alone. The cost of that flexibility shows up in the rate: unsecured loans carry higher interest
rates and lower maximum loan amounts than secured equivalents. This structure suits buyers with
strong income purchasing an older caravan, a camper trailer, or a smaller loan amount under $20,000,
particularly where the van’s age rules it out as acceptable security for a lender.

Dealer finance and chattel mortgage: when to use them

Dealer finance, which includes hire purchase arrangements, bundles the purchase and the loan into
one transaction at the dealership. The convenience is real, but the rate and fee terms are frequently
less competitive than what an independent broker can source. Dealer finance consistently costs more
over a five-year term than broker-arranged finance, even when the advertised interest rate looks
attractive, the comparison rate, which accounts for fees, tells the honest story. A chattel mortgage is a
separate structure used primarily for business assets: the caravan is the chattel and acts as security.
For a recreational caravan purchased privately, a chattel mortgage rarely applies since it is designed
for business asset acquisition rather than personal use.

What caravan loan rates actually look like right now

The gap between advertised rates and what most borrowers actually pay is significant. Understanding
this difference is essential before you sign anything, and it starts with knowing which figure to trust.

Advertised vs. effective rates: what you'll really pay

In 2026, advertised caravan loan rates start from around 6.49% p.a. for borrowers with excellent credit
scores. The average effective rate that most applicants receive is higher. For borrowers with weaker
credit profiles, rates can be well over 10%p.a. Secured loans attract lower rates than unsecured loans,
and larger loan amounts often unlock better pricing: with attractive rates from 6.49% p.a.

The comparison rate is the more honest figure to use when shopping. Unlike the advertised interest
rate, the comparison rate includes mandatory fees and gives you a true picture of what the loan costs
annually. Comparison rates across the market currently range from 6.99% p.a. to 22.88% p.a., a
widespread method that reflects just how much lender policies and borrower profiles vary. Knowing
where your application sits on that spectrum before you apply is genuinely valuable.

Fees that quietly inflate your total cost

Establishment fees range from $0 to $550 or higher depending on the lender, some lenders charge well
above $550, so always ask for the full fee schedule in writing. Monthly account fees vary just as widely:
some lenders charge $15 per month, others charge nothing. Early exit fees are worth checking too.



Several lenders now offer $0 exit fees, but some still penalise early repayment, which matters if you
plan to pay the loan down faster than the contracted term.

A loan with a low interest rate and high fees can end up costing more than a loan with a slightly higher
rate and no fees. A $550 establishment fee combined with a $15 monthly fee over five years adds
$1,450 to your total cost before interest is calculated. Always compare the comparison rate rather than
the headline number and ask the lender directly what fees apply before you proceed.

What lenders check before approving you

Lenders assess three primary factors: creditworthiness, income stability, and employment status.
Borrowers in the top credit score bands, generally regarded as “very good” or “excellent” by Australian
credit bureaus, tend to access the most competitive caravan loan rates. Full-time and part-time
employees with more than six months in their current role are viewed favourably. Beyond income,
lenders calculate serviceability: whether your income comfortably covers all existing debts plus the new
repayment without creating financial stress. Current credit card balances, personal loans, and
buy-now-pay-later accounts all count against your serviceability assessment.

Deposit requirements and caravan age limits

Some lenders offer 100% finance for eligible borrowers with strong credit profiles, meaning no deposit
is required, though this is subject to individual lender criteria and is not guaranteed. Others require a
10% deposit to reduce their exposure on the loan. Neither approach automatically results in a lower
interest rate: the rate is set by your credit profile and loan structure, not by whether you contribute a
deposit upfront.

Lenders also impose age limits on the asset being financed. Most will not finance caravans beyond 15
years of age, and some apply a combined age-plus-loan-term threshold. A 12-year-old caravan with a
5-year loan term, for example, would exceed many lenders’ limits. This is where working with a broker
adds tangible value: different lenders have different policies on caravan age, and a broker can identify
which ones are flexible for your specific purchase without requiring you to apply and be declined
multiple times.

Real repayment numbers on a $50,000 caravan

Putting actual figures to the loan term decision makes the trade-offs concrete and prevents unpleasant
surprises once repayments begin.

How your loan term changes the total you pay

Using a rate of approximately 7.53% p.a., a $50,000 caravan loan breaks down across three common
terms as follows. A 3-year term produces monthly repayments of around $1,556 with total interest of
roughly $6,016. A 5-year term drops monthly repayments to approximately $1,003, but total interest
climbs to around $10,180. 7-year term lowers repayments further to about $768 per month, but total
interest reaches nearly $14,512.

The message is clear: a longer loan term eases monthly cash flow but substantially increases the total
cost of borrowing. The difference between a 3-year and 7-year term on a $50,000 loan is over $10,000
in additional interest, even at the same rate. That's a meaningful number worth factoring into your
decision before you default to the longest term because the monthly repayments look manageable.

Using a caravan loan calculator before you apply

Running your numbers through a caravan loan calculator before you speak with a lender takes about
five minutes and prevents a costly mismatch between what the loan looks like on paper and what it
actually costs. Enter the loan amount, your expected rate, and the term you're considering, then run the
same scenario at two or three different rates to see how sensitive your repayments are to a rate
change. Use the comparison rate in any calculation, not the advertised rate. A 6.5%p.a. advertised rate



with a 9.1%p.a. comparison rate will produce repayments closer to the comparison rate figure once
fees are factored in.

How to pick the right loan type for your situation

With loan types, rates, and repayment structures covered, the practical question is which structure fits
your specific circumstances. Here’s how to match your profile to the right option.

When a secured loan makes the most sense

A secured personal loan is the strongest choice for buyers purchasing a new or near-new caravan,
those with a strong credit profile, and anyone borrowing above $30,000. The interest rate advantage
compounds over a 5-to-7-year term: even a 2% rate reduction on a $50,000 loan over five years saves
approximately $2,700 in interest based on standard loan amortisation. This is the most common
structure used by specialist caravan lenders in Australia. If the caravan you're buying qualifies as
security and your credit profile is solid, this is where to start.

When unsecured or dealer finance might fit better

Unsecured loans suit buyers purchasing an older van that doesn’t meet a lender’s security criteria,
those who prefer not to pledge the caravan as collateral, or borrowers with a smaller loan amount under
$20,000 where the rate premium is less impactful in dollar terms. Dealer finance is worth considering
only if the comparison rate, not the advertised rate, is genuinely competitive with what an independent
broker can source. In practice, that is rarely the case. Always request the comparison rate in writing
before accepting any dealer finance offer and compare it directly against what a broker can arrange.
For a clear breakdown of dealer finance versus traditional loans, comparison resources can help you
weigh the options before you sign.

Why comparing across multiple lenders changes the outcome

Going to one bank or one dealer locks you into their product and their assessment of your application.
Also, if you shop around with lenders online, this can end up impacting your credit file poorly, and
reducing your score, by hitting your credit file several times.

An independent finance broker with access to a wide panel of lenders can compare caravan loan rates
across the market simultaneously, match your profile to the lenders most likely to approve you, and
often secure terms that a direct application won'’t surface. Over a 5-year loan, the difference between
the best available rate and the first rate offered can run to several thousand dollars in saved interest.

This is particularly valuable if you're buying an older van, have a non-standard employment situation, or
aren’t sure which lenders are flexible on deposit requirements.

Natloans works with a broad panel of Australian lenders , which means the team can identify which
lenders are worth approaching for specific loan profiles, without wasting time or leaving unnecessary
enquiry marks on your credit file.

What to prepare before you apply

Incomplete applications are a leading cause of delays in caravan finance approvals. Having your
documents ready before you approach a lender or broker removes that friction and speeds up the
assessment considerably.

Documents most lenders require

Standard documentation for a secured caravan loan includes government-issued photo ID (passport or
driver's licence), two to three recent payslips, three months of bank statements, and a summary of
existing debts and liabilities including credit cards, personal loans, and any buy-now-pay-later
balances. You'll also need details of the caravan being purchased: make, model, year, and purchase



price. Comprehensive insurance is generally required before the loan funds, so factor that into your
timeline.

Self-employed applicants need additional documentation: tax returns from the most recent financial
year, business bank statements for the last two months, and proof of being in business for at least 18
months. Having these prepared upfront signals to the lender that your application is organised and
complete, which tends to move the assessment along faster.

The clearest path to approval

The logical sequence is straightforward. Check your credit score before you apply so you know where
you sit on the rate spectrum. Use a caravan loan calculator to confirm a comfortable repayment range
at a realistic rate. Gather your documents before making contact. Then speak with an independent
broker who can match you to the right lender from the outset, rather than working through rejections or
suboptimal offers on your own.

Applying to multiple lenders directly can leave enquiry marks on your credit file, and multiple enquiries
in a short period can reduce your score. Working through a broker who identifies the most suitable
lender for your profile before submitting helps protect your credit history and improves the likelihood of
approval at a competitive rate. Note that broker practices vary, so confirm with your broker how they
manage credit enquiries on your behalf.

The bottom line on caravan finance

Caravan finance becomes straightforward once you understand the five moving parts: loan type, the
difference between advertised and effective rates, fees that inflate total cost, loan term and its impact
on total interest, and what lenders need to see from your application. None of it is particularly complex
once you have a clear picture of each element.

The most common and costly mistake buyers make is accepting the first offer, whether from a dealer, a
bank, or an online lender, without comparing what else is available. That first offer is rarely the best
one. The market is wide, lender policies vary significantly, and the difference between a well-matched
loan and a default option is measurable in real dollars over the life of the borrowing.

If you're serious about buying a caravan and want to know exactly what you qualify for and at what rate,
the fastest way to find out is to compare caravan finance options with an independent broker.

Natloans is a multi-award-winning finance and mortgage brokerage with access to a broad panel of
Australian lenders and a strong track record placing clients into competitive caravan loans. The team
compares your options across the market, handles the legwork, and ensures you're matched to the
right lender for your specific situation, so you're choosing your loan, not having your loan chosen for
you. For more information, see our Caravan Loans Page , or call our team on 1300 955 971.
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